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STEPHEN B. TRAICOFF 
 
SUMMARY 

Mr. Traicoff has over 40 years of energy-related experience 
focusing primarily in the areas of energy trading, risk 
management, and structured finance. 

Prior to joining Accumyn, Mr. Traicoff served as an independent 
advisor to investment banks, hedge funds, corporations and 
law firms. He also served as an independent consultant at 
Bearing Point for four years, assisting clients with the 
development and implementation of risk management 
strategies. 

From 1994 to 1999, Mr. Traicoff was a Director in the Energy 
Finance/Industrial Services Group of Enron Capital and Trade 
Resources Corp. in Houston, Texas. Prior to joining Enron, he spent 14 years with two affiliates of 
Atlantic Richfield, ARCO Chemical Co. and Lyondell Petrochemical, in a variety of positions that 
included commercial trading, process engineering, process automation and control, and R&D. 

Mr. Traicoff has over 14 years of direct commercial and trading experience regarding refined 
products, natural gas, residual fuel, petrochemicals, feedstocks, and electric power. He has also 
originated, structured, and closed large, complex physical and financial transactions in the natural 
gas and power industry sectors. Mr. Traicoff’s background also includes project financing, 
investment banking, and structured finance in the energy sector as well as energy-intensive 
industries such as refining, petrochemicals, pulp and paper, steel and primary metals.  

Mr. Traicoff has significant experience in planning all critical aspects of risk management, including 
management of basis spreads and refinery cash margins via NYMEX futures contracts, and in 
managing all product exchanges, directing all product scheduling and inventory management, and 
finding alternative higher valued markets for refinery products. He has participated as a subject 
matter expert in a variety of engagements involving teams of professionals and the analysis, 
assessment and development of processes and operations.  

His dispute consulting experience includes assisting in a broad array of matters, including the 
following:  

▪ Financing and Project Development 
▪ Risk Identification and Mitigation 
▪ Commercial Viability of Projects 
▪ Investment Banking and Advisory 
▪ Financial Structuring & Modeling 
▪ Market Research 
▪  Energy and Infrastructure 
▪ Risk Management Implementation 
▪ Market-based Strategies 
▪ International market modeling 
▪ New Technologies 
▪ Policy and Market Analysis 
▪ Risk Assessments & Strategy 

▪ Market Assessments 

▪ Information Memoranda 
▪ Sourcing Strategic Partners 
▪ Sourcing Funding 
▪  Merger Integration 
▪  Acquisition and Divestiture Analyses 
▪  Policy Analyses 
▪  Due Diligence Reports 
▪ Pro forma Financial Analyses 
▪ Investment Advisory 
▪ Training Seminars 
▪  Restructuring and Business Plans 

▪ Strategy, Process, and Transformation 
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SELECTED SUMMARIES OF DISPUTE CONSULTING SERVICES ENGAGEMENTS 

 
• Provided expert testimony for defendant in an arbitration hearing regarding the claim of over $60 

million in damages by plaintiff resulting from the refusal by defendant to timely exercise a 
Termination Agreement regarding the contemplated separation and distribution of assets from an 
existing natural gas exploration and production joint business venture. Plaintiff alleged that 
defendant’s refusal to timely exercise such an agreement prevented both the funding of bank debt 
financing of plaintiff’s prospective remaining business interests as well as the forward hedging of 
any related natural gas production. The assignment required a review of standard terms and 
conditions required by bank lenders to oil and gas production companies and an analysis of forward 
fixed price sales (i.e., hedging), including terms and condition, required credit support, and previous 
hedging patterns. Work included the refutation of any claim of plaintiff regarding lost value and lost 
profits resulting from not exercising the Termination Agreement, including demonstrating that 
incorrect methodologies and incorrect inputs were used to calculated alleged damages. 

• Provided analysis showing reasonable certainty that financing regarding the development of a 
collection of shallow water Gulf of Mexico oil and gas lease assets could be obtained. The lease 
assets were evaluated as to having 85 BCF of high Probable Reserves with an associated estimated 
capital development cost of $169 million. Determined, with reasonable certainty, that the likely future 
rates of returns expected from developing such lease properties consistently exceeded the typical 
investor hurdle rate in a variety of forward price scenarios. 

• Validated and replicated the economic and financial analysis and methodology of other third-party 
analysts of the financial valuation regarding development of these lease properties. Work performed 
included analyzing comparable acquisitions and investments proximate to the initial funding of the 
lease asset development and at later times contemporaneous with delivering testimony. 
 

• Provided analysis for defendant (money-center bank) of maximum possible damages under a variety 
of scenarios regarding plaintiff claim of $300 million of purported damages regarding alleged tortious 
interference and intellectual property theft. Plaintiff also claimed defendant violated the terms of the 
Non- Disclosure Agreement regarding the development of a contemplated British Columbia liquefied 
natural gas (LNG) terminal that was to use a first of kind technology. Work included the refutation of 
claim by plaintiff regarding lost value and lost profits resulting from not being able to successfully 
develop the LNG project, including demonstrating that incorrect methodologies and incorrect inputs 
were used to calculated alleged damages. 
 

• For an insurance company, provided analysis regarding a subrogated claim concerning the loss of 
Gulf of Mexico oil production in September 2008 arising from Hurricane Ike. The damaging party’s 
250-foot mat slot jackup rig became unanchored during the storm and was responsible for rupturing 
pipelines that transport oil and gas from the offshore production platforms. The damaged party’s 
production of 55,000 Bbl. per day of oil was lost for a total of 9.5 months. 
  

• Provided analysis and support for using a 30% to 40% Effective Cost of Capital in calculating 
damages. Moreover, the analysis showed that damaged party exercised a customary and consistent 
hedging strategy and methodology regarding the pricing of its offshore oil production and because 
of bank lender restrictions was forced to liquidate these hedges. Analysis demonstrated that the 
damaged party had a reasonable expectation that it would receive $105 per Bbl. for its lost 
production for the period. 
 

• Engaged as a financial structuring and risk management consultant regarding federal court litigation 
concerning over $2 Billion pre-paid commodity (natural gas and oil) transactions. 
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• Engaged as a natural gas, energy, and commodities trading consultant in State of California court 
litigation regarding alleged long-term, fixed-price natural gas contracts. Assisted in responding to 
and propounding discovery, reviewing documentation, and preparing litigation plan, the result of 
which forced a favorable settlement for the client and avoided nearly $4.5MM in potential judgments. 
 

• Engaged as an expert witness in three separate cases of federal court litigation regarding fuel oil 
blending. Assisted in responding to and propounding discovery, reviewing documentation, and 
preparing litigation plan, the result of which forced a favorable settlement for clients in which realized 
over $8MM in total savings in potential judgments. 

 
 
 

SELECTED SUMMARIES OF TRANSACTION ADVISORY SERVICES ENGAGEMENTS 
 

• As Vice President of Market Analytics at a project company funded by a private equity investor, led 
the market analysis and due diligence efforts that resulted in raising $360 MM in equity (including 
$39 MM in initial venture equity funding) via a private securities offering (SEC Rule 144A) to build a 
world-scale 11 MM Bbl. crude oil salt cavern storage facility located in the center of the largest 
concentration of crude oil refinery demand (2.6 MM Bbl./d) in North America. Over a two-year period 
and prior to the above capital raise, directly engaged in regularly preparing Information Memoranda 
to a private equity investor focused on mid-stream investing and that has raised $1.5 Billion of 
investment capital spread over five funds to fund the initial venture capital ($39 MM) for the 
Company. 

• Engaged by the chemical division of the US affiliate of a $120 Billion/yr sales Asian raw material and 
commodity trading company to advise upon the pending $600 Million merger of two US-based 
petrochemical liquid terminal companies, having a total storage capacity over 23 Million Bbl.. 
Worked with client’s investment banker to create and critique financial models of both merging 
companies. Performed and Summarized Due Diligence activities for both parties and made 
negotiation recommendations regarding valuation, control of business processes, and 
environmental concerns. Made recommendations regarding proposed merger integration approach. 

• Engaged by a global publicly-held $1.5 Billion per year sales company that is the leading integrated 
producer of chemicals, carbon compounds, and treated wood products for the aluminum, steel, 
chemical, rubber, railroad and utility industries, to lead a comprehensive and exhaustive 
investigative effort to find new and alternative non-coal, hydrocarbon-based feedstock sources 
(Substitute Feedstock project). Originated the Project concept, crafted the Business Plan, led 
outside Technical staff, conducted Business Due Diligence, drafted the Request for Proposal for the 
location of a $41 million construction of a 120,000 ton/yr Hydrocarbon Pitch facility located in the US 
Gulf Coast, that will be used by client to generate such Substitute Feedstocks for their operating 
plants and North American customers. 

 • Engaged by a $100 Billion per years sales Asian conglomerate regarding the contemplated creation 
of a $300 MM corporate Private Equity Fund focusing upon investments in the Distribution and 
Industrial sectors. Analyzed the operation, structure, and personnel requirements for both private 
and corporate Private Equity Funds, including various fund types and strategies as well as employee 
and partner compensation. 

• Worked within client’s existing oil trading operation to procure and sell Residual Fuel Oil and Vacuum 
Gas Oil. Structured and executed risk management strategies using NYMEX contracts and OTC 
derivatives, including options. 
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• Initiated and originated key elements for a $35 MM debt financing for a 2.5 MM ton/year petroleum 
coke handling facility, including sourcing of strategic financial partners for client developer and 
identifying existing projects that can be effectively financially monetized. 

• Facilitated key elements for a $40 MM project finance of a first of kind waste lube oil recycling plant, 
in particular, sourcing process efficacy insurance, equity investment, and future development sites. 

• Engaged by a large Asian electric utility to train managers and professionals with regard to de-
regulation, risk management, and commercial trading. Training modules include topics of Gas 
Supply, Power Marketing, Mark-to-Market Accounting, Power Transmission, Risk Management, and 
Power Asset Valuation. 

• Engaged by large Asian clients regarding hedging strategies for oil, refined products, natural gas, 
power, and weather by U. S. oil and gas producers, refiners, investment banks, energy-intensive 
industrials, air carriers, IPPs, power and gas utilities, and retail energy marketers. 

• Engaged by a large Japanese electric utility having over 24 million customers to work with a team 
of six (6) other Subject Matter Experts covering IT, Insurance, Transaction Processing, Credit 
Scoring, Debt-related Products, and Mobile Telecommunications to analyze the feasibility, 
necessary steps going forward, and potential product line-ups regarding a contemplated entry into 
the Japanese consumer credit market. 

• Wrote and researched several white papers for international energy companies regarding US energy 
de-regulation and financial status of US energy industry. 

• As part of the initial due-diligence regarding the initial decision regarding equity and/or project 
funding, wrote a white paper evaluation for Private Equity investor regarding the commercial 
marketability of Fuel Oil derived from by-products of poultry and livestock food processing that have 
been subjected to a series of various proprietary thermal, chemical, and mechanical operations. 

• Engaged as subject matter expert in the oil and gas practice at Bearing Point focusing on supply 
chain management and business life cycle management for clients in the energy and energy-
intensive industrial sectors. 

• As part of a team of 20 Bearing Point professionals, participated as subject matter expert and lead 
consultant to analyze, determine, and re-design business processes and key performance indicators 
at a $7 Billion/year sales global fuel oil marketing and trading affiliate of a ‘super major’ oil company 
with the goal of improving profitability increasing the return on capital employed to 15 percent. 

• Engaged as a subject matter expert to work on the business and operational assessment of 
receiving, marketing, and delivering ultra-low sulfur diesel in a new upcoming EPA-proscribed 
regulatory environment for the commodity trading group of a $70 Billion market cap financial firm 
that moves over $20 Billion/yr. (200 Million Bbl./yr.) of physical refined products in the US. Directed 
the effort of the Bearing Point team to develop process flow documents and reports, as well as 
validate and refine current processes of client and outside third parties, vendors, and counterparties. 
Developed financial impact analyses and report regarding the advent of the new regulations as well 
as building the scenario assessments. 

• As a Director in the Energy Finance/Industrial Services Group of Enron Capital and Trade 
Resources Corp., led capital investment efforts in energy intensive industries (chemical, refining, 
pulp and paper, steel) in company providing over $4 Billion of investment capital worldwide. Led 
effort to market natural gas, power, petrochemical, refined products, and crude oil commodity 
transactions with energy intensive industries. 
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• As a manager of refined products at ARCO Chemical Co. and Lyondell Petrochemical, the 10th 
largest U.S refinery (over 260 M barrels/day crude runs), exercised all commercial responsibility for 
$7 to $9 Billion/year equivalent sales of gasoline, diesel, and jet fuel production, including planning 
and execution of all risk management for product/crude and basis spreads, and managing operating 
margins and income volatility by using both cash instruments and NYMEX futures contracts. 

 
EDUCATION AND CERTIFICATIONS 
 

• Bachelor of Science degree, Chemical Engineering, Ohio State University 

• SEC/NASD Series 7 and Series 63 (1997-2001) 

http://www.accumyn.com/
http://www.accumyn.com/
http://www.accumyn.com/
http://www.accumyn.com/
http://www.accumyn.com/
http://www.accumyn.com/
http://www.accumyn.com/

