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SUMMARY 

Mr. Park is an affiliate Director of Accumyn Consulting with over 25 years 
of experience serving public and private businesses, government entities, 
and professional firms in business modeling, valuation, investments and 
economic consulting. A primary focus of his practice is economic 
projections, analysis of damages, and valuation analysis.  

His consulting experience includes assisting in engagement such as 
intellectual property (patent, copyright, trademark, and trade dress 
infringement), involving unjust enrichment, estate tax valuation, patent 
infringement, business valuation, and licensing agreements. In addition, 
he led the technical evaluation component of a system selection project 
for a US federal agency in evaluating cost/benefit options, technical 
architecture, integration, and reporting/analytics requirements.  His 
international experience includes the Americas, Asia, Europe, Middle 
East, and Africa.  

Mr. Park delivered several training sessions and workshops covering the 
use of visual analytical tools and advanced modeling techniques for clients, graduate university level 
classes, and business conferences. 

He is currently the Managing Director for Model Answers, based in the Los Angeles area. Previous 
positions include Managing Director at Simudyne, Senior Director at nGenera, Senior Manager at 
BearingPoint, Experience Manager at Andersen, Management Consultant at Ernest Young and Senior 
Consultant at Accenture.  

EDUCATION e 

 Master of Business Administration, Rice University, 1997 

 Master of Mechanical Engineering, Rice University, 1997 

 Bachelor of Mechanical Engineering, Rice University, 1992 

 Bachelor of Arts, Economics, Rice University, 1992 

 

SELECTED SUMMARIES OF ENGAGEMENTS 

 Evaluated technology and intellectual property bundle combinations (patents, personnel, equipment, 
agreements) of an industrial chemicals concern in association with a break-up and sale to two 
competitors.  Advised the Chief Technology Officer, scientists, business intelligence, and financial 
managers, by calculating values of different asset combinations and assisted in crafting a bidding 
strategy. 

 Led the evaluation of a market potential study for an oilfield services company who had developed a 
much superior technology than what their suppliers had been providing.  The analysis included other 
customers in oilfield services as well as non-energy industries, competing products, and potential 
manufacturing and distribution channels.  Represented the confidential client with potential partners, 
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and eventually assisted in brokering a face-to-face meeting with companies’ leadership to facilitate 
the discussion of arrangement terms.  The investigations also included working with lawyers (IP, tax, 
contracts) and EHS (environmental, health, and safety) professionals. 

 Led the technical and economic analysis in building a model calculating the overall economic impact 
for the Puget Sound region after an earthquake and subsequent redevelopment.  The project was 
funded by the Department of Homeland Security and required working with four area ports, as well as 
the larger community of public and private entities, eventually totalizing 250+ participants.  Worked 
directly with the financial and operating leaders across the ports, collecting and integrating the data 
into an overall regional data model.  The visual analytical model allowed participants to try out 
different what-if scenarios and was used in an all-day facilitated session.  Port-level metrics allowed 
decision-makers to see the impact of recovery options.  In addition, the analysis included impact to 
jobs, taxes, and other shared regional metrics. 

 Conducted the analysis and calculated revenue ranges for an underinvested subscription product by 
working to answer questions from the client’s board regarding revenue potential. The complex 
feedback model incorporated churn, cannibalization, exogenous events, and other feedback in 
calculating subscription revenue over a five-year period. Presented the results in probabilistic terms 
using Monte Carlo analysis, for better discussion and decision-making, for example, “We have a 40% 
chance of hitting $30MM, but with a $1MM investment, we have a 60% chance of hitting that target.” 

 Provided valuation analysis and related calculations for an enterprise software company in support of 
securing investments.  Adjustments from emerging trends and technologies (such as cloud services 
and competitive/complementary products) as well as joint venture opportunities were incorporated 
into valuations.  Researched comparable valuations, made adjustments to multiples, modeled 
existing and expected contracts, and incorporated internal operations considerations to adjust 
valuations. 

 

 


